spear Case study

Sparkling Ice's consolidated experience
increases retailer visits & purchase rates
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better results.
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SOLUTION
Sparkling Ice utilized Pear’s Store T;‘:l?‘fhal
Locator, Shoppable PDPs, and Landing Pages to
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70mg Vitamins and
caffeine antioxidants

create shoppable experiences across their

onsite and offsite shoppable media, while
building digital audiences for retargeting,
lookalikes, and optimized campaigns.

RESULT

Using this dataset as part of their advertising

strategy led to a Retailer Visit rate 20x higher 2OX
than the category benchmark and a purchase PURCHASE RATE

rate 15x the category benchmark.

20x higher

than the category benchmark

Reach more consumers. Grow your brand.

Curious how Pear can help your brand unlock
real results at retail?

é pearcommerce.com

Book your demo today >



https://www.sparklingice.com/where-to-buy/
https://www.sparklingice.com/where-to-buy/
https://www.sparklingice.com/flavor/black-cherry/?ref=flavors/classics
https://offers.pearcommerce.com/picker/2194854477098656
https://www.pearcommerce.com/#form

